COMMERCIAL LENDING

by SLS Financial Services

The credit evaluation process

Business credit providers have been
pay hi well grounded in the 5c's of credit for
ay history, Personal .

Credit, Tax history, decades. And that foundational approach
(W VTR TIB, and more begin to to credit remains today. The Infographic
paint this picture on the left, gives a basic explanation of the
key components that go into the
underwriting process.
Revenues, earnings
history, debt leverage,
;:‘socaSh ft'o"",i define scale. If a business has strong equity in the
pportunity equipment, more consideration can be given
to personal credit challenges. If there is a
long time-in-business and strong personal
Secondary market value, . . . .
equity contribution, crec!lt, more consideration can be given to
COLLATERAL business usage equipment that has poor secondary market
requirements value or has little money invested up
front. Each lender evaluates all of these
criteria and  determines their own
requirements, exceptions, and limitations.
The business environment,
opportunities and At SLS, we help manufacturers, dealers, and
challenges the owner faces @ vendors with the ability to fund the
strongest customers and offer extended
reach to the challenging credit situation.
h , We've never fogotten the owner behind the
e owners

Think of the credit process as a big sliding

investment in their application and believe in a simple,

company and the transparent process. Should you have

equipment financed. questions about credit, we'd welcome a
conversation about any topic that makes
commercial lending... uncomplicated.
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